
 

 

         “Resilience for Sales Programme” at The Wildmoor Spa    

Our research showed that UK organisations are failing badly to help sales people 

to develop their resilience in an ever more demanding role*  

 

We would like to welcome you to join us for the first ever 1-day resilience programme 

designed specifically for sales people / sales managers. 

It is possible to do a few simple things that can make a big difference to your future health and 

wellbeing. 

So sign yourself and/or your team for a high impact day at one of the UK’s best SPA 

locations, here in Stratford upon Avon, where you will get some really practical ideas to make a big 

difference to you and your team’s resilience. See you there…Anderson Hirst. 
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“70% of organisations DO NOT actively 

encourage employees to take care of their 

health” 

 

 

Read the rest of the research at 

*www.sellinginteractions.com/resources 

 



 

 

          Consistent high performance and wellbeing   

Sales and business development brings its own challenges: Life on the road, targets, travel and 

endless customer meetings. It is quite normal for us or a member of our team to feel the stresses 

and strains of the competitive world we live in. We have created this programme specifically for 

sales staff to boost resilience and repeatedly “bounce back”. It is based in the Heart of 

England at the award-winning Wildmoor Spa and will give you strategies to: Accept 

challenges, turn negative into positives, make the most of social networks, relax effectively, optimize 

sleep and learn to maximize your physical and mental health for underlying resilience. 

The 1 day workshop includes the following elements: 

 Pre and post workshop health questionnaire, whereby personal responses are used to guide our 

Registered nurse to give confidential  feedback and help to set goals for the future 

 1:1 physical health assessment and exercise stress testing with follow up advice 

 Yoga and  relaxation session 

 Workshop to boost individual resilience through a variety of strategies and activities, with useful 

easy to use advice and tips 

 Introduction to the use of technology apps to help meet personalised goals 

 Personal resilience goal setting 

 Spa experience with use of facilities; gym, pool, sauna, steam room 

 2 course nutritional working lunch  

Programme options are also available to extend the impact of your experience via 1:1 

telephone follow up coaching and / or 2nd day resilience training 

 

 

 

 

 

 

 

 

The Selling Interactions Difference: Our programmes are based upon our extensive research 

into sales best practice. Currently, our database holds details of over 450 research cases. At the 

same time, 100% of our focus is on creating pragmatic, actionable training that sales people find 

invaluable in securing their targets. With a twin focus on attitude/ behaviour and strategy/process, 

Selling Interactions programmes equip participants with the best chances of sustainable success.To 

find out more E: info@sellinginteractions.com  T:  +44 (0) 121 277 4642 
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Benefits:  

 An energising and pragmatic day to inspire and embed resilience strategies 

 High impact for only 1 day off the road 

 Reduced attrition: Organizations with highly effective wellness programs report 

significantly lower attrition compared to those whose programs have low effectiveness 

(9% vs. 15%)  Harvard business review 2010 

 Performance: “The salesperson’s wellness lifestyle is positively related to 

performance and negatively related to stress”  Journal of Personal Selling & Sales 

Management:  Porter et al.2008 
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          Resilience for Sales Programme 2013 

To confirm a place on the resilience programme, please complete the information 

below. Once the required minimum group size is achieved, we will contact you to 

arrange a mutually convenient date to attend. Please read terms and conditions 

overleaf. 

Your package includes a full day’s programme of events, handouts and refreshments 

and use of the facilities at The Wildmoor Spa 

Your name…………………………………………………………………. 

Your email address………………………………………………………… 

Your contact telephone number………………………………………….. 

Your organization…………………………………………………………. 

Number of people attending in total……………………………………… 

Any special dietary requirements………………………………………… 

Total fee (£495 + VAT per person)………………..……………………... 

We will send the invoice to the contact & address you advise below. Please include any purchase 

order number / reference that we should quote on the invoice: 

…………………………………………………………………………….. 

…………………………………………………………………………….. 

…………………………………………………………………………….. 

…………………………………………………………………………….. 

 

 

 

 

 

 

 

 

To find out more E: info@sellinginteractions.com  T: +44 (0) 121 277 4642 
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Benefits: Your day with us will bring you 

 Understanding of the drivers of resilience you can manage personally 

 A personal fitness assessment to enable you to set appropriate personal goals 

 Practice at relaxation and awareness of your personal stress points 

 Pragmatic training to increase psychological resilience in sales 

 How to handle nutrition effectively “on the go” 

 Regenerative spa experience 
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Terms and Conditions 

1. Selling Interactions commits to making your day as productive and applicable as 
possible by providing high quality content and facilitation, ending up with clear action 
plans related to your job role. 

2. By signing up for the programme, you commit to going ahead only if the minimum 
group number is reached by the closing date (Friday 20th December 2013). We will 
contact you within 5 working days after this date to confirm if the event will go ahead 
or not. If it does not, you have no further obligations. The event will be scheduled by 
March 31st 2014 latest. 

2. If the event is confirmed to go ahead as in (2) above, cancellation fees will be 
applicable thereafter. The following fees will apply: 

Less than 8 weeks before the programme date 25% of the full fee 

Less than 4 weeks before the programme date 50% of the full fee 

Less than 2 weeks before the programme date 100% of the full fee 

          Please notify us in writing if you intend to cancel your place       

4. The venue will be at The Wildmoor Spa near Stratford upon Avon. 

5. Joining instructions will be sent out one month in advance of the programme. All 
participants will be required to complete and sign medical / health check forms in 
advance of the event. 

I agree to the terms and conditions and would like to confirm my place(s): 

 

Signature……………………………………………………………….. 

Name……………………………………………………………………. 

Date……………………………………………………………………… 

 

Please return to either: 

E mail: Anderson.hirst@sellinginteractions.com    

Post: Selling Interactions Limited, 2nd Floor, Quayside Tower, Broad Street, 
Birmingham, B1 2HF 
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          Ongoing resilience coaching 

Following your day at The Wildmoor Spa, you have the option to receive 1:1 remote 

coaching to help you build on and develop your action plan that you will set on the day. 

Your coaching will be with a Registered General Nurse (RGN) trained in personal 

coaching to help you develop your resilience over a longer period. We will send to you a 

‘Withings Pulse” device to help you track activity and sleep quality data automatically 

and provide invaluable data as part of your personal programme. 

 

 

Your programme will include: 

 6 x 1hour sessions via SKYPE or Telephone over 6 months 

 Creation of a personal resilience development programme 

 Review of personal analytics data via Withings Pulse 

 Advice on the drivers of resilience that you can apply to your lifestyle 

 Support via email related to the resilience programme 

The bolt-on cost for the coaching package is £850 

Please include the names of those who require follow up coaching  

Names………..………………………………………………………………………….. 

If you opt for personal coaching, we will send the invoice to the same contact & address that you 

have entered for the resilience programme. Please include any extra purchase order numbers / 

references that we should quote on the invoice for the bolt-on coaching 

 

 

 

 

 find out more E: info@sellinginteractions.com  T: +44 (0) 121 277 4642 
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Benefits: Your personal coaching will help you to consolidate 

 Long term habits of resilience that become part of your lifestyle 

 A personal resilience programme adapted to your context 

 Achievement of your goals through support and motivation 

 High quality insights using your Withings Pulse device to help improve resilience 
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